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Our final Wellsville Chamber of Commerce Spotlight is on Hometown Realty at 618
Main Street in Wellsville, KS owned by Idalee (Owings) Eneihen. Idalee is the broker
and has one agent, Bill Browning. She began working in Wellsville at the age of 10
selling flower seeds.

Idalee continued working in our town at the Dari Bar and at Crist's Hy-Klas until she
graduated from high school and went to work for Chicago Title. She went on to continue
her education by completing a computer programming course at Electronic Computer
Programming Institute in KCMO and then a managerial accounting degree from Platt
University.

When lIdalee started Hometown Realty in 1995, she had been working two jobs for the
previous five years. It was time for a change, and Wellsville, Kansas, would be the logical
place to start up the business. The company colors of red and blue were chosen based on
the WHS school colors.

When asked what sets Hometown Realty apart from other realtors, Idalee stated, "I take
a personal interest in each client, every sale, and every listing. | show property based on
the clients' needs and wants, not on the amount of the commission | might make on a
sale. My motto is, if you take care of your clients first, it always works out for the realtor
at closing." Her favorite aspect of her business is helping those first-time home buyers
find their dream home along with land sales, listings and 1031 Transactions.

Over the years, Hometown Realty has experienced many successes and faced many
challenges. When asked her greatest business success to date, Idalee said, "I think it was
quite an accomplishment to stay in business for 32 years with the ups and downs of the
real estate business. | also considered it a highlight to have my brother, Jerald Owings,
join me for a few years and to have my son, Bill, currently working with me." Her biggest
challenge has always been managing the ever-changing real estate market and the
unpredictable income associated with being a realtor.

When asked to describe a typical day in the life of a Hometown realtor, Idalee said, "You
learn that when you start out in one direction for the day, that is not always the way your
days goes. In one or two phone calls, all my plans can change for the day. Therefore,
I've learned to be flexible with my daily plans." An example she provided was she could
plan to set up a showing and have the buyer cancel at the last minute. Another example
is that she could plan for a closing and learn the buyers went out and purchased a new
car the night before and now don't qualify for the loan!



Typical tasks at Hometown Realty include taking listings, running comparables, showing
properties to buyers, meeting inspectors at the property on behalf of the client, working
with the title company in the county of the sale, helping buyers find lenders for the type of
loan they want or need, working with the other realtors involved in the transaction,
negotiating the contract and attend closing with clients. Idalee loves that every day is
different.

If she could start over, knowing what she knows now, ldalee says if she'd have known she
would have to spell out her email address each time she gave it out, she'd have made it
much shorter!

Idalee's goals for the next few years are to continue to serve the public, continue her
education, and continuing to sell real estate. When asked the one thing that Idalee values
the most about the Wellsville community, she quickly responds that it's the closeness of the
residents and how they support each other. And finally, when asked how the Wellsville
community could best help her real estate company, she said, "when shopping for your
next realtor, please consider Hometown Realty."
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